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Dear IWS Members,

January 2018 and a new Artist Season 
is beginning to warm up bringing 
opportunities to exhibit, win prizes, and 
see what others are working on in 
Iowa’s art communities. There are 
monthly exhibits in La Poste, Des 
Moines Women’s Club Annual Exhibit at 
Hoyt Sherman, Iowa Artist’s Annual 
Regional and State Competitions, Iowa 
State Fair, and our own Annual Juried 
Exhibit and workshops. I know I’ve only 
mentioned a few of the many 
opportunities in which artists can 
participate here in Iowa. Street fairs, 
local exhibits, individual exhibits, 
teaching or attending workshops - 
there is no lack. 
So...knowing this, and knowing so many 
of you already participate in these 
events I ask that you to take a few 
minutes of your time and send a short 
description (what, where, when, maybe 
a photo) to Connie Eyberg, our 
Facebook manager, who will post the 
information. Connie’s email address is: 
ceyberg09@gmail.com

Stay colorful!
Gwen Foster

Fall Miniature Exhibit and 
Watercolor Workshop at the 

Urbandale Public Library

The reception for the Fall Miniature Show 
was a well attended fun afair. Saturday 
morning is a busy day at the library so 
between our members, enthusiastic library 
staf, and people returning books the morning 
was flled with interesting people, good 
conversation, and yummy snacks. Thank you 
Sara Burrier for helping with the reception 
shopping, set-up and serving.

Thank you to everyone who brought in 
paintings to exhibit. We had a good turn out 
and flled up the exhibit space nicely. 

The Urbandale Public Library hosted an 
Introduction to Watercolor workshop in 
conjunction with the Iowa Watercolor Society 
Fall Miniature Show. Twenty people signed 
up and showed up! Gwen Foster lead the 
group through a series of short exercises 
using a limited color palette to demonstrate 
basic watercolor techniques such as color 
mixing, glazes, washes, negative space, hard 
line-soft line etc. 
The workshop was also an opportunity to talk 
about Iowa Watercolor Society, who we are, 
what we do, and benefts of membership.

Strut Your Stuff
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Looking for a Way to 
Strut Your Stuff

IWS will be ofering free demos and 
short 1-3 day classes in conjunction 
with our Traveling Show.

What Does IWS Needf
Simple, of course. As the Traveling 
Show comes to your area we need 
you to volunteer to do a demo or lead 
a class. I know IWS has members 
who are experienced in both 
demonstrating and teaching. I also 
know there are people interested in 
experiencing an introductory 
workshop.

What’s in it for Youf
While any money that is involved will 
go to the IWS Scholarship Fund – It 
is a grand occasion to up your “give 
back to your community” factor. Also, 
a great place to showcase your 
abilities and ofer some of your work 
for sale or to advertise further 
private demonstrations or class 
options to those who attend.
Out of 20 attendees at the Urbandale 
Library workshop, six inquired about 

continuing instruction.

Interested?
Of course you are.

Send a description of what you can 
present in a class or demonstration 

and/or a link to your website or 
Facebook page to:

 Jan Vander Linden 
1025 16th St. 

West Des Moines, IA 50265
Or

va1082@qwest.net

Board Positions
Let’s all give a big Thank You to 
Mary Johnson, Connie Eyberg, 

Jan Vander Linden, and Nash Cox 
for  volunteering to step-up ensuring that IWS 
continues as a strong organization in its 
commitment to members and our 
communities. Mary is heading up the Exhibit 
Committee, Jan is taking charge of the 
Traveling Show, Connie is managing our 
Facebook page, and Nash is learning how to 
manage the website and keep it up to date.

What we now need are 
1. A Newsletter Editor. This is a position we 
can fll immediately. The following is copied 
from the IWS by-laws. 

Article IV Activities 
A. Newsletter and Website 
a. The IWS newsletter and website shall be 
the oficial publication of the 
Society. The intended purpose shall be: 
i. To publish information concerning the 
activities of IWS and its members. 
ii. To stimulate interest in watercolor 
throughout Iowa. 
b. Publishing Dates: 
i. One issue prior to annual exhibition and 
annual meeting. 
ii. One issue following exhibition and annual 
meeting. 
iii. Additional issues as the Communication 
and Publications Committee, items to be 
published, and the Executive Board 
determine. 
2. President Elect nominations to be voted 
on at the Annual Meeting in September. 
Again, here is the description copied and 
pasted from the  IWS by-laws.

Article III Administration 
President-Elect 
i. Shall perform all duties of the president 
when the president is not available. 
ii. Shall in advance contract and engage jurors 
for the annual exhibitions to be held during 
his/her future two-year term as President. 
iii. Shall assist the president upon request. 
iv. Shall be the liaison between the Board and 
any appointed committee chairperson. 

 Participate!



IWS 2018 Spring Workshop with 
Mel Stabin is sold out!

However we are putting names on 
a waiting list. Contact Michael at  
michaelbroshar@gmail.com or fill 
out the form on the IWS website

Help! Someone wants to purchase 
my painting. What do I do?
We seem to be having more sales than usual 
lately from IWS exhibits. Which means we have 
members who are asking what our policies are 
regarding sales. Here are IWS policies for sales. 
Sales can be arranged during an exhibit, 
however paintings will stay with an exhibit until 
the exhibit is over.
Sales from, for example, the miniature show are 
handled by the artist and the buyer. There is 
always contact information at each show for 
every painting on exhibit. 
When someone contacts you about purchasing 
your painting:
1.Write down their contact information. Give 
them a business card.
2. If more than one person contacts you take 
their contact information too. Explain the 
painting may be sold but if it doesn't you will 
contact them to see if they are still interested. 
3. Create a Bill of Sale form with your logo and 
contact information on it or purchase a receipt 
book. Keep good records of sales for tax 
purposes and possible future sales. 
4. Send a thank you note. Include a business 
card. Invite the buyer to shows and exhibits via 
social media, email, or send a note. A buyer 
might become a collector if they know where 
you are going to be exhibiting.

Sales from the Traveling Show will be handled 
between the Gallery and the Artist. Most 
Galleries will take a commission so price 
accordingly.
Tax. Many of us include tax in the listed price of 
paintings, prints, and cards. Otherwise please 
post the price as tax not included. Figure out the 
tax amount and write it on the label you have 
taped to the back of the painting.

Ultimately you are responsible for the successful 
sale your paintings. Neither  IWS Board 
members or the La Poste Ladies are prepared to 
sell your paintings. If we are asked about a 
painting we will point the prospective buyer 
toward the contact information sheet. We will 
make an exception if a buyer immediately hands 
one of us a check for your painting. We will send 
the check to you.

www.iowawatercolorsociety.org

IWS 2017Annual Luncheon 
Photos courtesy of Larry Castek 

mailto:michaelbroshar@gmail.com


Price Your Art Realistically
Pricing your art is different from making art; it's something you do with your art after it's made, when it's 

ready to leave your studio and get sold either by you personally or through a gallery, at an art fair, online, at 
open studios, through an agent or representative, wherever. Making art is about the individual personal creative 
process, experiences that come from within; pricing art for sale is about what's happening on the outside, in the 
real world where things are bought and sold for money, and where market forces dictate in large part how much 
those things are worth.

In order to sell art, you have to price it according to art criteria. Learning what these art criteria are and 
understanding how they apply to you is essential to pricing your art successfully. Things to consider when 
figuring out a price. When you price your art, you must be able to show that your prices make sense, that they're 
fair and justified with respect to certain art criteria such as the depth of your resume, your previous sales history 
and the particulars of the market where you sell.

For those of you who have little or no sales experience, who haven't sold much art, a good starting point 
for you is to price your work based on time, labor, and cost of materials. Pay yourself a reasonable hourly wage, 
add the cost of materials and make that your asking price. 
 To begin with, be objective about your art and your experience. At every step along the way, in order for 
your prices to make sense, you have to fairly, honestly and objectively evaluate how your art measures up to 
other art that's out there. you can't pad your resume. If you've been making art for three years, for example, don't 
compare yourself to artists who've been making it for twenty. 

You want your art to sell for as much money as possible, your art is still the same art, it's still just as 
good, you're still the same artist and you're still just as good, no matter how you price it. Don't use dollar values 
to validate yourself as an artist; use them to sell your art. Just because you price something at $20,000 does not 
mean it's worth $20,000 or that you stand a ghost of a chance of selling it. Nothing is worth anything until it 
actually sells, 

Art is no different than any other product or service in that many people who buy it tend to compare 
prices before they buy. So no matter how you set your prices, be competitive. As distasteful and capitalistic as 
this may sound, you're in competition with other artists, not in the sense that you're having paint-offs or sculpt-
offs with the artists down the hall or across town, but rather you're favorably positioning yourself for the people 
who see your art, the prospective buyers, the ones who are doing the "judging," the ones awarding the "purchase 
prizes"-- the money you need in order to survive as an artist. The people who buy art do comparison shopping; 
you should do comparison pricing.

At all times, be consistent with your pricing. Artists sometimes price arbitrarily based more on how they 
feel about their art than on what the market for that art might dictate. Sentimental value is non-transferable, and 
cannot be measured in monetary terms. Pricing by how you feel looks arbitrary to outsiders; they see isolated 
high or low prices, can't figure them out, and, most importantly, they rarely ask why. Even though your prices 
make perfect sense to you on a personal level, they may make little or no sense to others, and when that 
happens, they tend to shy away from your art.

Some people who really like your art can't afford much. They may be among your biggest fans, though, 
so give them a chance to buy something-- a print, a drawing, whatever. Have affordable options.

No matter where you sell your art, make sure it's priced and that people can see the prices. ALWAYS 
price your art. Don't make them ask. Don't make them email. Don't make them call. Pricing your art also 
protects you from having to field unanticipated questions, especially if you're not comfortable talking about 
money.
 
 This was extracted from an article written by Alan Bamberger, an art consultant, advisor, author, and 
independent appraiser specializing in research, appraisal, and all business and market aspects of original works 
of art . You can find the complete article at:
http://www.artbusiness.com/artists-how-to-price-your-art-for-sale.html
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2017 Signature Member Awards

2017 IWS 40th Annual Juried 
Exhibit Award Winners

1st Place: Outside Larkspur & Peonies in Lime, 
Marybeth Heikes                

2nd Place: Shadow Trap, Richard Hanson  
3rd Place: After the Rain We Play, Jo Myers Walker 
4th Place: Kept,  Nash Cox  
5th Place:To Cheese Fest, Micheal Broshar 

Transparent Award: Strawberries and Silver, 
                                Jean Weiner  
Honorable Mention: Up Up and Away, 
                                 Jan Vander Linden
Honorable Mention: It’s Raining People, Debra Garner 
Honorable Mention: Snow Showers in the Twilight, 
                                 Richard Leet  
Honorable Mention: Dearborn Mansion, Tom Hempel 
Honorable Mention: Old Miners’s Shack, 
                                Charlote Hamity 
Honorable Mention: Ever, Linda Fries
Honorable Mention: Abundance, Paula Schard 
Honorable Mention: Mississippi Workhorse, 
                                Michael Broshar

Plus 16 more chosen to complete a total of 
thirty paintings for the 
2018 IWS TRAVELING SHOW 
1. Baciata del Sol, Gwen Foster
2. Well Preserved, Susan Baer
3. Atop a Hill, Anita Plucker
4. Rust Sale, Melinda Kabel
5. Rapture of Crazy Chet, Richard Hanson
6. Reflections, Leslie Leavenworth
7. Loving Life, Mary Johnson
8. Ode to New Moon, Richard Leet           
9. Tied Out, Tied Up, Mayela Fonseca
10. Eye of the Tractor, Ann Hutchins
11. Early, Larry Castek
12. Looking Out to Look In, Mayela  Fonseca
13. Bold Buick, Nash Cox
14. Between Regattas, Ann Hutchins
15. Crisp Autumn Day #2, Robert Zeidler
16. Tetons, Richard Parker

All of these paintings can be viewed on 
the IWS website:
Iowawatercolorsociety.org
Comments can be posted on the IWS 
Facebook page, and are in-fact 
encouraged

IWS Fall Miniature Exhibit
Hosted by Urbandale Public Library,
Library Staff “Peoples Choice” Award Winner, 
Congratulations to Jerald Steele and his 
painting Iowa Sunset II

Leave comments on Facebook: 
Members Page - Iowa Watercolor Society. 
 



The Importance of Learning  to Draw?
by: Mayela Fonseca

When I attended my first watercolor class a few years ago, the first thing the teacher asked me was 
“Do you know how to draw?” My answer was “no, not really”. She insisted I needed to take drawing 
classes before I could learn how to paint with watercolors.

One of the things that keeps me practicing my drawing skills is sketching. I have several watercolor 
sketch books of different sizes. I alway try to have my sketch book with me, hence the different sizes, 
some fit in my purse others in a tote bag. 

My teacher also said “paint what you see.” What does that mean? When we draw, we are competing 
with how our brain recalls or interprets objects. We have to see the object we are drawing as if we are 
looking at it for the first time. How do the different parts of an object connect and relate to each other 
in size and shape? Something as simple as a cup, viewed from different angles changes completely.

Sketching will force you to see.

When I am sketching outside or in a cafe, the same rules apply. How does the window relate in size 
to the door? How does the chair relate in size to the table? How do the legs of the table fit to the top? 

When I don’t have time to sketch on site, I’ll take one or more photos with my phone before I leave.

Then, when I get home, I will either do the sketch I couldn’t do on site, or for a sketch made on site, I 
may add watercolors. 

When I want to challenge myself even more, I use a Micron pen with permanent ink to draw directly 
on the paper instead of a pencil. I won’t be able to erase to make corrections so I better pay attention 
to what I am doing. It does not have to be perfect. But it has to be believable. 

Here are some examples of sketches:

2018 Traveling Show Schedule
February-March: Creston Iowa Arts Center 

116 West Adams
Creston, IA
Www.crestonarts.com

April-May: Corning Center for the Fine Arts
706 Davis Ave.
Corning, IA
Www.corningfinearts.com

June-July: Farnham Galleries (Willis Gallery)
Simpson College
Indianola, IA
www.simpson.edu

http://Www.crestonarts.com/
http://Www.corningfinearts.com/
http://www.simpson.edu/


www.iowawatercolorsociety.org

Janet Rogers, AWS, 2018 Fall Workshops

“EXPRESSIVE  WATERCOLORS with FLOWERS”
WORKSHOP I – September 12, 13 & 14, 2018

Fresh flowers in the studio will be the inspiration for the beginning of 
this workshop.  Janet will demonstrate various “fun” exercises geared 
to interpret flowers in a loose and expressive manner.  Discovering the 
unique “nature” of individual flowers and “finding” new colors will be 
highlighted.  

Demonstrations and individual help will weave throughout the 
workshop, with an emphasis on letting the medium of watercolor lead 
the students to new adventures in watercolor.  (PLEIN AIR – in studio!)
Some goals include “keeping the whites”, avoiding “mud”, intuitive color 
and composition. We may also touch on an approach to landscape…

Besides working with students individually and class demos, Janet and 
attendees  will enjoy “Show and Tell” – and opportunity to see class 
work together and enjoy!
Appropriate for ALL LEVELS 

Janet Rogers is a signature member of American 
Watercolor Society, Janet Rogers is an award-winning artist 
for both her floral and portrait paintings.  She is also a very 
popular instructor and has taught watercolor workshops 
extensively throughout the United States and in Europe.

“EXPRESSIVE WATERCOLORS WITH FACES AND FIGURES”
  WORKSHOP II – September 17, 18, and 19, 2018

This dynamic workshop is designed to enable participants to quickly gain 
confidence in approaching the portrait and figure in a more spontaneous, 
intuitive and expressive way.
Demonstrations, class instruction, individual assistance, “show and tell”, 
and a series of “fun” exercises, (which will include drawing, color and paint 
application) will weave into class painting time.  Special emphasis will be 
on achieving a fresh look of translucent flesh tones in the portrait with 
unique color changes, which will add to the excitement of capturing the 
essence of the subject.  Many “features” will be covered, including an 
approach to children’s portraits.

Students will have an opportunity to work from their photographs or 
Janet’s and also the opportunity to paint in a gestural and intuitive manner 
from the live model for ½ of the last day.
Our goals will be to “see” in new ways -- bringing “life” and interpretation to 
the portrait and figure, and to discover intuitive color and design.  
ALL LEVELS WELCOME

ARTIST’S STATEMENT:
“I love the qualities of watercolor – its fluid nature.  To me, the interaction of artist with the medium is like a 
dance – full of motion, feeling and expression.  I love to watch the painting develop and to discover new 
color and composition.” As a teacher, I would like to enable students to find their connections with 
watercolor in new and expressive ways”.
JANET ROGERS, AWS



IWS Board Members Contact Info

President:
Gwen Foster  
IWS.Gwen@gmail.com

President Elect:
Mayela Fonseca
fonsecamayela@gmail.com

Past President:
Tom Holcomb  
htholcombdvm@qwestofice.net
 
Treasurer & Membership:
Michael Broshar  
michaelbroshar@gmail.com
 
Secretary:
Mari Lindner  
maribob79@gmail.com

Traveling Show:
Jan Vander Linden
va1082@qwest.net

Exhibition Team: Mary Johnson: 
mwjohnson80@gmail.com
Susan Baer:  susan@sbaerart.com
Fonda Darter: fonda_darter@yahoo.co

Communications and Public Relations:
Website:  
Sara Burrier: 
sarabillustration@gmail.com
Nash Cox: 
ironfence@hotmail.com
Newsletter:

Open Position
Facebook:
Connie Eyberg: ceyberg09@gmail.com

Historian:
Cindy Gordon  
happifeet56@gmail.com

2018 Annual Luncheon, Awards 
Ceremony, and Demonstration Schedule

Workshop I: September 12, 13, 14
Workshop II: September 17, 18, 19
Luncheon: Sunday, September 16th. 

10:30am Doors Open
11:30-12:15 Lunch 
12:15 Business Meeting

Awards Ceremony
Short Break
Demonstration by Janet Rogers

To sign up for a workshop and for luncheon 
reservations use the sign-up forms on the IWS 
website:

www.iowatercolorsociety.org

www.iowawatercolorsociety.org
Find us on Facebook at:

Members Page-Iowa Watercolor Society

2018 Call for Entries for the 41st 
Annual IWS Juried Exhibit

Entries due-by date: May 31th 2018
(there will be no extensions this year so get your entries in!)
Accepted or Not Notices to Members: June 15h 2018
Painting Drop-off date at La Poste: 1 July 11-3
Shipped paintings due by Friday, June 29th.

For a complete list of rules for admission and to enter 
your paintings; go to the Iowa Watercolor Society 
website: 
iowawatercolorsociety.org
and follow the instructions posted there.

Strut Your Stuf!

mailto:fonda_darter@yahoo.co
mailto:sarabillustration@gmail.com
http://www.iowawatercolorsociety.org/
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